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At sera, we take pride in inspiring people worldwide
with innovative products and services. We are a
medium-sized family-owned business group with
more than 300 employees internationally operating
in 6 countries. Guided by strong values and a deep
respect for people and the environment, we are
undergoing a transformation into a modern and
competitive company.

We’d like to strengthen our team in Castalla as soon as possible with a:

INTERNATIONAL TECHNICAL SALES TRAINEE (M/F/X)

YOUR TASKS

® Participate in an international hands-on training program lasting 24 months at various
sera locations across Europe.

e Learn about our products, applications, and system solutions in the field of dosing technology.

e Support the sales team in analyzing customer needs and developing solutions and technical proposals.

e Collaborate on international projects alongside internal sales, application engineering, and technical
service.

e Conduct market research and identify new opportunities, customers, and business partners indifferent
markets.

e Participate in meetings with customers, trade shows, and specialized conferences, and contribute to the
development of international business relationships.

e Document and keep business information up to date in our CRM and ERP systems.

YOUR PROFILE

You have recently completed your university studies in mechatronics, mechanical, electrical, or industrial
engineering, or a similar technical degree. You’re interested in combining technology with client interaction
and building a career in international technical sales. You have a high level of English, at least B2;
knowledge of German is a plus. You’re available to travel and spend periods of 6 to 24 months in different
countries.You stand out for your initiative, curiosity, communication skills, open-mindedness, and eagerness to
learn in a multicultural environment.

WE OFFER

e A structured development program featuring training, hands-on experience, and mentorshipfrom
experienced professionals.

e The opportunity to get to know different sera locations, markets, and teams across Europe and build an
from the very beginning.
Technical products through which you’ll help generate added value.
A varied role with real career prospects and support at every stage.

Contact:

Andrea Rivero: +34 687 053 083 talento@sera-web.com Se rd
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